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We recommend a SELL rating for Tesla with a target price of $196, for a 
downside of -21.5%. Slowing demand, intensifying competition, and price cuts 
will constrain growth and margins through 2025. Tesla’s visions for an 
autonomous future have significant upside, but Musk’s various commitments 
will make it difficult to deliver on these promises.  
 
Drivers of Thesis 

• Demand for EVs and Tesla is slowing, resulting in a -1.1% decline in delivery 
units in 2024 for the first time in the company’s history. 

 

• Elon Musk's numerous responsibilities will make it challenging to manage 
and deliver on Tesla’s ambitious projects.  

 

• Intensifying competition, especially from Chinese manufacturers (BYD), will 
force price cuts of -2-4% through 2025 and constrain international growth. 

 
Risks to Thesis 

• Industry-leading vehicle autonomy technology, with potential for full self-
driving (FSD) commercialization in 2030, will drive revenues at a 13% CAGR. 
 

• Leading market share within its energy generation and storage segment, 
coupled with rising industry demand, will provide reliable diversification. 

 

• New vehicle models (e.g. Model 2, Robotaxi) are poised to help Tesla 
maintain at least a 20% EV market share. 

 

• Alternative projects such as Optimus robots and gigacasting provide 
opportunities for significant economies of scale, raising gross margins 
above 30%. 

 

Henry Fund DCF $196 

Henry Fund DDM $104 

Relative Multiple $29 

Price Data  

Current Price $250 

52wk Range $139 – 274 

Consensus 1yr Target $233 

Key Statistics  

Market Cap (B) $802.0 

Shares Outstanding (M) 3,195 

Institutional Ownership 46.2% 

Beta 1.35 

Dividend Yield 0.0% 

Est. 5yr Revenue Growth 13.2% 

Price/Earnings (TTM) 62.0 

Price/Earnings (FY1) 127.6 

Price/Sales (TTM) 8.1 

PEG (FY1) 19.6 

Profitability  

Gross Margin 23.1% 

Profit Margin 15.5% 

Return on Assets (TTM) 9.4% 

Return on Equity (TTM) 32.7% 

 

Earnings Estimates 
Year 2021 2022 2023 2024E 2025E 2026E 

EPS 
HF est. 

$1.87 
 

$4.01 
 

$4.72 
 

$1.99 
$1.96 

$2.82 
$2.73 

$3.62 
$3.66 

Growth 624.3% 115.0% 17.8% -58.5% 39.2% 34.3% 

YTD Performance Company Description 

 

Tesla is the world’s most valuable automobile 
manufacturer and produces high-performing 
battery electric vehicles (BEVs). It currently offers 
5 vehicles – the Model S and 3 (sedans), Model X 
and Y (SUVs), and Cybertruck (pickup truck) – and 
primarily sells its vehicles in the United States, 
China, and Europe. The company has the largest 
supercharger network in the United States and 
offers an industry-leading line of solar panels, 
battery packs, and energy storage products. The 
company was founded in 2003 and is 
headquartered in Austin, Texas.  
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COMPANY DESCRIPTION 

Tesla, Incorporated (“Tesla”, “the company”) is a 
manufacturer and distributor of high-performing electric 
vehicles. Founded in 2003 and currently based in Austin, 
Texas, the company also offers energy generation and 
storage systems, and services related to these products.1 
Tesla primarily sells its products direct-to-consumer (DTC) 
and has a network of 823 showrooms/service facilities 
around the world. As of 2Q 2024, Tesla holds a 49% market 
share of the battery electric vehicle (BEV) in the United 
States and is the most valuable car brand in the world by a 
factor of 2.3x.2 While the United States is the company’s 
primary market, over 50% of its revenues are generated 
overseas, primarily in China and Europe. Dating back to 
2019, the Chinese market has expanded rapidly (revenue 
CAGR 49%), growing from 14% of revenues in 2019.1  

 
Source: 2023 TSLA 10-K 

Operationally, most of the company’s revenues come from 
its automotive segment, accounting for 85.2% of revenues 
in 2023. Tesla offers 5 vehicles on the market with varying 
styles, ranges, and price points.3 Beginning in late 2022, 
Tesla began cutting prices by $2,000-5,000 on each of its 
models due to increasing competition domestically and 
abroad and is represented at the lower end of price ranges 
in the table in the second column.  

For reporting purposes, Tesla consolidates its production 
and delivery metrics by price point, merging the Model 3 
and Y (Model 3/Y) and the Model S and X (Model S/X) 
vehicles. Since Cybertruck was released in November 
2023, the company has not formally released any 
manufacturing numbers. Further, the company is currently 
developing 3 new vehicles – the Model 2, the Roadster, 
and the Robotaxi – that are expected to enter the market 

in Q2 2025, 1H 2026, and 2H 2026, respectively. In the last 
fiscal year, Tesla delivered 1,740,000 vehicles, of which 
96% were the Model 3 or Y.  

 Description Range 
(mi) 

Price ($) Release 
Date 

Model S Mid-size 
luxury sedan 

402 70-90k 2012 

Model 3 Compact 
sedan 

363 40-55k 2017 

Model X Luxury SUV 335 78-100k 2015 

Model Y Compact 
SUV 

337 43-60k 2019 

Cybertruck Pickup truck 310 100-120k 2023 

Source: TSLA Model Comparison 

Despite having exponential growth over the last decade, 
production and delivery numbers are expected to fall in 
2024 due to increased competition and lower-priced 
alternatives.4 The Henry Fund (HF) agrees with this 
sentiment and expects Tesla to miss 2024 delivery 
numbers by roughly 2,800 units driven by lower aggregate 
demand and newly reinstated European tariffs.    

 
Source: TSLA 10-Ks and Henry Fund Estimates 

Due to having a capital-intensive business model, Tesla’s 
margins are relatively tight, with gross margins of around 
25% and net margins of 12%.4 Over the last 18 months, 
gross margin compression has been a major issue for the 
company, driven by higher operating costs associated with 
its artificial intelligence (AI) models, weakening demand, 
price cuts for its electric vehicles, and elevated cost 
inflation. Most of the company’s production costs are 
associated with its automotive segment, which rose by 
nine percentage points to 80.6% of automotive revenues 
in 2023. The HF anticipates this to continue, driving 

47%

31%

22%

2023 Geographic Revenues ($96.8B)

United States

Other
International

China

0

500,000

1,000,000

1,500,000

2,000,000

2,500,000

3,000,000

2021 2022 2023 2024E 2025E 2026E 2027E

Tesla demand slows in 2024

Production Deliveries Consensus Deliveries

https://www.tesla.com/compare


  
 

 

 
Page 3 

 
  

automotive COGS up to 81.5% of automotive revenues in 
2024, lowering automotive gross margins to 15.6% from 
17.7%. For reference, traditional automakers earn a gross 
margin of 10-12% on gas-powered vehicles.4 The following 
chart shows the company’s consolidated profitability from 
2021-2026E.   

 
Source: TSLA 10-Ks and Henry Fund Estimates 

Revenue Decomposition 

The following pie chart shows the distribution of Tesla’s 
three operating segments – Automotive, Energy 
Generation and Storage (EG&S), and Services and Other 
(S&O) – from the last fiscal year. Dating back to 2018, 
roughly 85% of revenues have consistently been sourced 
from its Automotive segment.  

 
Source: 2023 TSLA 10-K 

Automotive 

The company’s largest operating segment, automotive, 
includes three components – automotive sales (95%), 
automotive regulatory credits (2%), and automotive 
leasing (3%). Automotive sales refer to the sale of any 
Tesla-branded vehicle, domestically and abroad, while 

automotive leasing is revenue earned from its direct 
operating leasing program with customers.1 Automotive 
regulatory credits are tradable credits related to zero-
emission vehicles, greenhouse gases, and clean energy at 
the national and state levels. For example, for each sale of 
qualified vehicles, Tesla receives a $7,500 tax credit from 
the federal government as part of the Inflation Reduction 
Act (IRA) of 2022.1 This credit 100% collected by Tesla, 
which is ultimately passed onto consumers in the form of 
reduced purchase prices. 

As Tesla has continued to bring new vehicles to the 
market, its automotive sales component has seen the 
most rapid growth, expanding from $20.0 billion in 2019 
to $78.5 billion in 2024 (41% CAGR). Its delivery numbers 
have followed a similar path, growing from 367,000 to 
1,809,000 units in the same time frame (49% CAGR).4 Due 
to the relationship between these line items, automotive 
revenues were forecasted using total deliveries and unit 
revenue to reach an average selling price. For example, in 
2023, the average selling price for Tesla vehicles in 2023 
was $43,409 ($78,509,000,000 / 1,808,581 deliveries = 
$43,409/vehicle). Total deliveries were broken down into 
Model 3/Y, Model S/X, and Other, which includes the 
development of new vehicles and technologies such as 
Cybertruck, Robotaxi, and full self-driving (FSD). 
Production numbers were also forecasted as a proxy for 
deliveries but did not have an impact on annual revenues. 
The following chart shows the company’s average vehicle 
selling price, automotive sales ($mm), and total 
automotive revenues ($mm) from 2021-2026E.  

 
Source: TSLA 10-Ks and Henry Fund Estimates 

The HF believes the average selling price for vehicles will 
continue to fall in the short term as more low-cost 
competitors continue to enter the market. Coupled with 
weakened demand, automotive sales are forecasted to fall 
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by -4.5% in 2024. While the team expects revenues to 
rebound in 2025, deliveries are still expected to fall short 
of analysts’ expectations as the company struggles to 
unveil new vehicles to the market. Automotive regulatory 
credits are forecasted to follow analyst consensus, while 
automotive leasing is expected to follow automotive sales 
growth, with some heightened volatility. Both forecasts 
were derived using a YOY growth rate.  

Energy Generation and Storage 

The energy generation and storage segment accounted for 
6.2% of revenues in 2023 and includes the sale and lease 
of energy generation and storage products to residential, 
commercial, and industrial customers. This segment also 
includes battery production for its vehicles, including the 
4680 battery, which serves as a key value proposition 
against its competitors by allowing its vehicles to travel 
further distances, accelerate faster, manage heat more 
efficiently, and reduce the cost per kilowatt-hour (kWh) by 
50%.5,6  

Products offered for consumption include solar panels, 
solar roofs, Powerwall (an energy storage unit that can 
power devices in an individual’s home or business), and 
Megapacks (the industrial-grade equivalent to Power-
wall).7 Powerwall is often paired with solar panels and 
solar roofs to store extra energy that can be used in times 
of crisis or when additional power is needed. Powerwall 
costs $11,500-15,000 and has 600,000 units installed 
globally. While more expensive than the industry average, 
Powerwall is the most cost-effective energy storage unit 
on the market, with very little maintenance, adaptive 
power usage, and a 30% tax credit from the government. 
Megapacks are equally popular, with a single unit storing 
over 3.9 megawatt-hours (MWh) of energy, enough to 
power 3,600 homes for one hour.8 In general, residential 
and commercial customers will tend to purchase these 
products (as opposed to leasing) to qualify for tax credits, 
a 20-year warranty, and improved long-term savings. 

As of December 2023, Tesla owned a 47% market share in 
residential solar-plus-storage battery products in the 
United States, commanding a 30-point lead over the 
nearest competitor.7 In 2023, energy storage deployments 
from Powerwall and Megapacks topped 14,724 MWh, up 
125% from 2022. Solar deployments (panels, roofs), 
however, dropped 36% to 223 megawatts (MW) despite 
the broader United States increasing by 33 gigawatts 
(GW).8 While Tesla accredited the drop to higher interest 

rates, the company laid off several of its solar installers and 
canceled numerous solar roof installations. The company 
has said they plan to use more third-party installers 
instead.  

The HF views the company’s energy storage products and 
battery production as a reliable source of diversification to 
its revenue stream, maintaining its position as a market 
leader. While Tesla experienced a slowdown in solar 
installations, industry trends remain favorable, growing at 
25% per year on average with federal tax credits helping 
lower installation costs.9 Due to Hurricane Helene and 
Hurricane Milton’s devastating impact on the southeast 
United States, the HF believes installations of solar panels 
will slow in Q4 2024, causing the company to 
underperform consensus by -3%. However, the team is 
bullish over the long term, beating expectations due to a 
strong rebound in battery storage and the production of 
new vehicles. Coupled with the company’s five 
manufacturing facilities (three of which are gigafactories), 
the team is confident in the company’s ability to scale 
production. The following chart shows the energy 
revenues from 2021-2026E. 

 
Source: TSLA 10-Ks and Henry Fund Estimates 

Services and Other 

The Services and Other segment is a diverse collection of 
revenue sources, primarily stemming from the sale of used 
vehicles, vehicle repairs, solar panel and energy storage 
maintenance, paid Supercharging, and retail merchandise. 
Dating back to 2019, revenues have jumped from $2.2 
billion to $8.3 billion (CAGR 39%) driven by increased 
demand for vehicles, which have resulted in higher used 
car sales and additional repairs.4 Due to its similarity to the 
automotive revenues segment, the HF predicts its growth 
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will follow a similar pattern, but outperform consensus 
due to increased maintenance on vehicles and energy 
storage products, growing Supercharger revenues, and 
sales of used vehicles. Recalls remain a challenge to gross 
margins, notably with Cybertruck, which faced its fifth 
recall of the year in October 2024.11 Consequently, margin 
expansion in this segment is expected to rely more heavily 
on revenue growth than cost management. The chart 
below illustrates service and other revenue from 2021-
2026E.  

 
Source: TSLA 10-Ks and Henry Fund Estimates 

Additional Company Analysis 

Market Share 

As one of the first battery electric vehicle (BEV) brands, 
Tesla has held the top market share for deliveries for 
several years. However, as a majority of traditional 
automakers have started offering their own BEV’s, Tesla’s 
market share has shrunk, especially with the availability of 
lower-cost options. In the first half of 2024, Tesla 
accounted for roughly 50% of BEV’s sold in the United 
States, down from 60% a year prior. Some other key 
statistics regarding the company’s market share include:  

• #1 worldwide market share of BEV’s in 2023 (19.9%) 

• 4.2% market share of all vehicles in the United States 
in 2023 (vs. 3.8% in 2022) 

• Most valuable car company in the world by market 
capitalization ($802.0bn) 

• Largest global EV charging network in the world 
(60,000+ superchargers) 

• #1 market share of residential solar-plus-storage 
battery products in the US (47%) 

• #1 worldwide market share in battery energy storage 
systems (15%) 

Source: Statista, Visual Capitalist, Wood Mackenzie 

 
Source: FactSet 

Although Tesla currently maintains the leading market 
share of BEV’s, Chinese automaker BYD is close behind at 
17.1%. Briefly, in 2023, BYD overtook Tesla as the top BEV 
manufacturer in the world, before Tesla quickly regained 
its top position. The rising competition and slowing 
demand for EV vehicles have resulted in lower deliveries 
for Tesla thus far in 2024. However, this slowdown has 
been felt industry-wide, causing some legacy automakers 
such as Ford and General Motors to suspend their 
production for the time being. In general, these companies 
have struggled to penetrate an already competitive BEV 
market and are now focusing on hybrid (electric and gas) 
production instead.12  

 

Source: CNN 

The Henry Fund predicts the battle between Tesla and BYD 
will continue in the short term. BYD’s strongest 
competitive advantages over Tesla include its lower prices 
($9,700 vs. $37,000 for the cheapest vehicle offered in 
China), larger international supply chain (production 
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facilities in 6 countries vs. 3), and a first-mover advantage 
in a larger domestic market (523 million licensed Chinese 
drivers vs. 233 million licensed US drivers).13 The team 
predicts BYD will likely overtake Tesla again as the top BEV 
producer in early 2025 unless Tesla can offer their new, 
low-price Model 2 ahead of schedule. Further, BYD could 
enter the US market as early as 2028, increasing its global 
market share. The team considers this scenario unlikely, 
however, given the United States’ persistence of strict 
import tariffs on Chinese products. 

Recent stimulus packages to Chinese residents will help 
spur EV demand in the short term, and with wavering 
consumer confidence in the United States, the team 
predicts annual EV deliveries for Tesla will decrease by  
-1.1% in 2024. Even if BYD does enter the US market, the 
team is confident Tesla will maintain at least a 20% market 
share for BEVs in the long run as persistently high tariffs 
will force BYD to remain focused on the Chinese and 
European markets.   

New Vehicles, FSD, and Other Projects 

Tesla is known for pushing the limits of technology with its 
futuristic outlook and side projects that could send the 
automotive industry to new heights. While not all these 
projects are currently in progress, they all have been 
discussed or attempted in the past with the potential to 
reemerge in the future. The most prevalent projects 
include: 

• Cybertruck: A new all-electric pickup truck launched in 
2023, featuring a distinctive angular design and a 
stainless-steel exterior. 

• Model 2: A highly anticipated, more affordable 
compact electric vehicle, rumored to be priced under 
$25,000, with a potential release in the second quarter 
of 2025. 

• Roadster: Tesla’s original vehicle model, an all-electric 
sports car that was discontinued in 2012. It is Tesla’s 
fastest vehicle ever produced, with a rumored 
relaunch set for the first half of 2026. 

• Robotaxi: An autonomous ride-hailing vehicle utilizing 
Tesla's Full Self-Driving (FSD) technology, aimed at 
competing with services like Waymo. Its projected 
release is in the second half of 2026. 

• Optimus Robot: A humanoid robot designed for 
repetitive and hazardous tasks, primarily in Tesla’s 
manufacturing processes. There is potential for future 

public availability, though no release date has been 
confirmed. 

• Full-self-driving (FSD) and Dojo: FSD is Tesla's 
advanced driver-assistance system aimed at achieving 
Level 4 autonomy, where the vehicle can fully monitor 
its environment and perform all driving functions. 
Currently, it operates at Level 2, requiring driver 
supervision.14 Dojo is Tesla’s custom-built 
supercomputer designed to accelerate the training of 
its AI models, focused on improving FSD capabilities. 

• Gigacasting: An innovative manufacturing method 
using large, single-piece castings for major vehicle 
components, such as the front and rear underbodies. 
In May 2024, Tesla announced a shift from one-piece 
castings to three-piece castings for the Model Y and 
Cybertruck, but a single-piece technique may still be 
used in Model 2 production.15 

Tesla Robotaxi and Optimus Robot 

The HF has attempted to account for all these factors and 
is most succinctly summarized in its scenario analysis. In 
general, however, the team believes the company will not 
deliver on its anticipated release dates for the Model 2, 
Roadster, and Robotaxi. Elon Musk has a history of being 
overoptimistic in his timeframes and given the number of 
recalls that have already occurred on the newly released 
Cybertruck, the company will likely defer the deliveries of 
these projects.  

The automation side of the company, through its Optimus 
robots and FSD projects, has the greatest long-term 
potential for internal and external use. Musk has indicated 
in recent earnings calls that he is in discussions with 
“multiple” automobile manufacturers regarding the 
commercialization of its FSD software, which the HF 
believes will occur beginning in 2030.1 Coupled with the 
revenues earned from Robotaxi and driverless ride-hailing 
services, FSD technology has the potential to grow into its 
own operating segment in the next decade.  
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While Musk has visions of Optimus robots being purchased 
for personal use, the timeframe, addressable market, and 
ethical concerns pose much greater threats. Thus, the 
team believes Optimus robots will be limited to 
manufacturing and commercial purposes, helping reduce 
human error, the threat of injury, and lower production 
costs. The timeline for this is highly uncertain, so the HF 
believes these robots will be limited to Tesla’s operations 
for the duration of the forecast horizon.  

Supercharger Network and Gigafactories 

As mentioned previously, Tesla has the largest electric 
vehicle charging network in the world with over 6,500 
stations and 60,000 connectors (compared to nearly 
200,000 retail gas stations in the US (3.25%)).16 These 
superchargers are also compatible with several other 
brands of EVs, including Ford, GM, Hyundai, Kia, 
Mercedes, and Volkswagen. Tesla owners typically pay 
$25-40 to fully charge their vehicle, while non-Tesla 
owners will pay 10-20% more. The company also offers 
Supercharger Memberships for non-Tesla owners to 
remove this premium. Compared to chargers offered by 
other brands, Tesla offers competitive rates with faster 
charging and is often the most popular choice for BEV 
owners when traveling. Although Tesla vehicles use a 
proprietary charging head, all superchargers are equipped 
with a “Magic Dock” that can adapt the Tesla plug to the 
universal J1772 port.16 

Source: Tesla Superchargers 

Tesla’s vehicles, batteries, and solar products are made at 
the company's eight factories in the United States, 
Germany, and China. Five of these factories are touted as 
gigafactories, which sit on roughly 100 acres of land and 

can produce approximately 5,000 vehicles per week 
(260,000 per year), which is on par with competitors.17 The 
company’s California factory is the largest in the United 
States, only trailing Volkswagen’s Germany plant as the 
largest automotive production facility in the world. The 
company has also hinted at opening a sixth gigafactory in 
Mexico in 2026, but 200% import tariffs threatened by 
presidential candidate Donald Trump have subsided the 
potential construction.18 Musk claims these factories can 
produce up to 2 million vehicles per year, but substantial 
investment and customer demand will be necessary to see 
if these limits will ever be reached.  

The size and scalability of Tesla’s network have been a 
major catalyst to the company’s meteoric rise over the last 
decade. As the company looks to release even more 
vehicles and further invest in R&D and artificial intelligence 
(AI), these factories provide a clear pathway for supporting 
these capital expenditures. Regardless of the long-term 
popularity of Tesla’s vehicles, these factors serve as 
significant barriers to entry for outsiders and will allow the 
company to remain a dominant player in the BEV market 
for years to come.  

Debt Maturity and Credit Analysis 

Tesla can be characterized as a high-growth company that 
is beginning to mature within its life cycle. Ten years ago, 
the company held a significant amount of debt in the form 
of non-recourse loans to help finance the production of its 
electric vehicles. Since then, the company has been able to 
pay off most of this debt and currently has $9.6 billion 
outstanding as of December 2023. Its debt-to-equity (D/E) 
ratio has decreased from 6.16x to 0.68x, with a debt-to-
capital ratio of 13.3% and a current ratio of 1.7x.4 As a 
result, the company’s credit rating is investment grade at 
BBB/Baa3 and is on par with its peer group. In the second 
quarter of 2024, however, Tesla issued an additional 
$2.6bn in debt backed by automotive leases from its prime 
borrowers, bringing its outstanding debt to $12.46 
billion.19 While the purpose of the debt issuance was not 
reported, it can be assumed this debt will be used to help 
fund the production of its new vehicles and its FSD models. 

Looking ahead, the HF predicts the company will continue 
to reduce its D/E ratio as it pays down existing debt. 
However, the team predicts debt will jump again in 2029 
as the company prepares to commercialize its FSD 
technology and finalize its machine learning models. 
Liquidity will not pose an issue on these bonds as it will 

https://www.tesla.com/supercharger
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continue to maintain a current ratio above 2.0x, a debt-to-
capital ratio of less than 10%, and residual operating cash 
balances (post-capital expenditures) of at least $2.3 billion. 
With very few publicly traded bonds, the HF is confident 
the company will be able to maintain its investment-grade 
credit rating.   

Company S&P Moody's 

BYD x x 

NIO x x 

Rivian x x 

Volkswagen BBB+ Baa1 

Lucid x x 

Ford BBB- Ba1 

General Motors BBB Baa2 

Toyota A+ A1 

Tesla BBB Baa3 
Source: FactSet 

Five-Year Debt Maturity Schedule 

Fiscal Year  Payment ($mm) 

2024  $1,978 
2025  1,667 
2026  494 
2027  276 
2028  44 
Thereafter  224 

Total  $4,683 
Source: FactSet 

ESG Analysis 

While most companies are performing well in the 
“environmental” aspect of ESG, the social and governance 
aspects of the rating can pose the greatest risks. While 
Tesla is considered a “medium” risk, the company still 
faces substantial issues regarding its labor relations, 
product safety, and corporate governance. For instance, 
Elon Musk currently holds a 13% stake in the company but 
has recently been advocating for 25% ownership through 
a new pay package that is valued at $76 billion.20 The 
package is 100% stock-option based, which will allow him 
to purchase roughly 304 million shares in total once the 
company reaches certain milestones (EV deliveries, 
market capitalization, earnings, etc.). Further, if he were to 
exercise the options, he would be required to hold on to 
the shares for five years.  

The pay package is still not confirmed, however, as a 
Delaware court ruled against it earlier this year, stating 

that the pay package was “excessive and unfair.” Since 
then, Musk has gained shareholder approval to move the 
company’s jurisdiction to Texas from Delaware in hopes of 
overturning the ruling. While the timeline for the 
company’s appeal is uncertain, approval of the pay 
package could be significantly dilutive to existing 
shareholders, immediately reducing the company’s 
intrinsic value to $180 per share ($16 impact).   

The Henry Fund does not consider these factors a risk 
given the unlikelihood of the pay package being approved. 
The judge who disapproved of the package stated that 
“unanimous” approval from shareholders would be 
necessary to overturn her decision.20

 Tesla’s internal vote 
received 72% shareholder support, which will likely fall 
short of the judge’s requirements.21  

Below is a distribution of ESG ratings among Tesla’s 
competitors. Ratings between 20 and 30 are considered 
“medium” risk, while ratings above 30 are “high” risk. 

 
Source: Sustainalytics 

RECENT DEVELOPMENTS 

Recent Earnings Announcement 

On October 24, 2024, Tesla released its third-quarter 
results for the 2024 fiscal year. The company reported 
revenues of $25.2 billion for a surprise of -0.7% (-$0.19 
billion), earnings per share (EPS) of $0.72 for a surprise of 
+24.1% (+$0.14 per share), and deliveries of 463,000 that 
were just below consensus.4 The stock rose 21.9% the 
following day on the news, driven by automotive gross 
margins (excluding credits) of 17.1% compared to 
expectations of 14.9%. The rise was the company’s best 
single-day performance in over a decade. Management 
also significantly raised expectations for deliveries in 2024, 
now anticipating a slight growth from 2023. Some other 
key takeaways from the earnings call include: 

22 23 24 25 26 27 28 29 30
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• Reaffirmed plans to release the Model 2 in the first 
half of 2025 

• Projecting a 20-30% growth in deliveries in 2025 

• Reaffirmed plans to roll out fully autonomous driving 
in Texas and California in 2025. Noted take rates of 
FSD are improving after the “We, Robot” event 

• Energy generation and storage products continue to 
show strength, with margins above 30% and revenues 
growing 50%+ YoY 

• Capital expenditures are expected to surpass $11 
billion in 2024 (+$2.4 billion vs. 2023). This would be 
the highest level in Tesla’s history.  

In Q2, Tesla reduced its workforce by 14% (approximately 
19,000 employees) to lower operating costs amid price 
cuts and softer vehicle demand. Although this reduction 
faced criticism, management highlighted the resulting 
gains in efficiency, helping contribute to the strong 
automotive gross margins and the lowest manufacturing 
cost per vehicle in the company’s history. 

Tesla’s energy segment has remained a standout 
performer for the second consecutive quarter, deploying 
6.9 GWh of energy products after having 9.4 GWh in Q2. 
Management confirmed that demand for energy products 
remains exceptionally strong and expects this segment to 
drive the company’s growth through 2025. 

Despite the strong quarter, the Henry Fund remains 
pessimistic driven by increased competition from Chinese 
brands, lower consumer demand for BEVs, and delays in 
the release of new AI features. Further, in five of the last 
seven quarters, Tesla has failed to meet expectations, 
causing its stock to fall by -10.6% on average. Much of the 
company’s future growth is backed by Musk’s ambitious 
expectations, providing little room for error if the 
company delays or fails to deliver on these promises. The 
HF expects volume growth will fall by -1.1% in 2024, 
missing consensus by roughly 2,800 vehicles, and the 
average vehicle selling price falling by -3.5%. Although 
management expects 20-30% delivery growth and the 
Model 2 to be released by Q2 2025, the HF anticipates its 
release will be delayed to Q4, resulting in growth of only 
15%. Coupled with a 90 bps increase in the company’s 
automotive COGS, the team anticipates automotive gross 
margins will fall to 15.6% from 17.7%. Meanwhile, an 
increase in R&D will add to the company’s operating 
expenses, causing the company’s EPS to fall by -59% YOY 
to $1.96 (vs. $1.99 consensus). 

Elon Musk’s Ventures 

Elon Musk is certainly one of the busiest CEOs in the world. 
While he is most known for his leadership positions at 
Tesla and SpaceX, the eccentric billionaire oversees six 
other companies, including X (formerly Twitter), OpenAI, 
and Starlink. His most recent move was acquiring X 
(Twitter) in October 2022 for $44 billion. The move was 
largely political, in hopes of limiting content moderation to 
enhance free speech on the platform.23 Musk has used this 
ownership to his advantage, frequently posting about 
various company updates and his own personal interests. 
However, his activity has been largely controversial, with 
critics stating his behavior has become increasingly 
“unprofessional and divisive.” Thus far in 2024, Musk has 
posted over 13,000 times on the platform, averaging 61 
posts per day. Further, his content has become increa-
singly political since backing presidential candidate Donald 
Trump. Statistically, Musk has had roughly 230 times more 
exchanges each month containing political terms 
compared to when he joined the platform in 2019.24 

 
Source: Adobe Stock 

Looking ahead at Tesla’s future, the Henry Fund considers 
Elon Musk’s controversial image and wide breadth of 
responsibilities one of the biggest risks to the company. 
While often considered one of the brightest technical 
minds on Earth, his various commitments will make it 
challenging for him to wholly focus on Tesla’s 
development of new vehicles and technological tools. 
Further, with Tesla being the only publicly traded company 
in Musk’s portfolio, much of the stock’s movement can be 
attributed to his externalities. As mentioned previously, 
his 13% ownership of Tesla poses a dilutive risk to the 
company, and if raised to 25%, it could have a monopolistic 
impact on managerial decision-making. While the team 
believes Musk will always vote in the best interests of 
Tesla, it may fail to consider the interests of other 
stakeholders. In the long term, the team believes it is in 

Elon Musk’s Companies 
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the company’s best interest to terminate Musk’s 
leadership for an individual who is solely focused on 
Tesla’s success.  

We, Robot 

On October 10, 2024, Tesla hosted its highly anticipated 
“We, Robot” event to disclose further details on the 
company’s Robotaxi, FSD technology, and Optimus robots. 
Ultimately, the event failed to wow investors, as the stock 
plummeted 9% the following day.25 The headline of the 
event was that Tesla plans to begin producing the Robotaxi 
before 2027 and offer it at a price under $30,000. Musk 
also noted that he expects unsupervised FSD (level 4 
autonomy) to be up and running in Texas and California 
next year with the Model 3/Y. The “surprise” of the event 
was the unveiling of the Robovan which can carry up to 20 
people and be used for “high-density transportation.” 
Musk also talked briefly about the company’s Optimus 
robots, which he believes will be the “biggest product ever 
of any kind.” The demo illustrated a future in which robots 
could be purchased by customers, acting as personal 
assistants to perform various chores. The event concluded 
with the robots interacting with the audience members, 
serving drinks at the bar, and having simple conversations.  
 

Source: autoevolution 

The event drew criticism for its lack of concrete details, 
particularly regarding Model 2 production and FSD data. 
The Henry Fund concurs with this assessment, noting that 
Musk's vague statements offered little insight into the 
company's current position. Regulatory challenges are 
likely to impede FSD technology rollout for years, while 
consumer availability of Optimus robots will be at least 
two decades away. The Robovan faces significant hurdles 
in penetrating the market due to established competitors 
and its reliance on level 4 FSD autonomy. Although some 
discussed items (Robotaxi, AI investment) offer potential 

long-term value, the event did little to alter Tesla's short-
term fundamentals. Consequently, the team maintains a 
pessimistic outlook. 

INDUSTRY TRENDS 

Rising Competition, Lower Demand 

While establishing a first-mover advantage in the BEV 
industry has allowed Tesla to flourish over the last decade, 
growing competition from other brands has significantly 
slowed its growth in recent years. This competition 
originated from two sources – traditional car companies 
(Ford, GM, Toyota) and niche, high-tech companies 
attempting to mimic Tesla (Nio, Rivian, Lucid). Further, 
more country-specific brands such as BYD have reduced 
Tesla’s international influence as well. As of December 
2023, there are 70 BEV and hybrid models available for 
purchase in the United States (vs. 43 in 2019), and is 
expected to double in the next two years.26 Despite this 
competition, the Tesla Model Y remains the most popular 
BEV on the market by a factor of 2x, selling over 1.2 million 
worldwide units in 2023.2 

In conjunction with the rising competition, demand for EVs 
(BEVs and hybrids) in the US has slowed, only rising 6.8% 
in the first half of 2024, compared to 50% in 2023.27 As the 
early adoption phase for these products has passed, 
general consumers have become increasingly concerned 
about the price of these vehicles, supercharger 
infrastructure, driving range, and government policies. 
However, brands that have been able to offset these 
concerns, as well as offer new models, have continued to 
see strong growth, anywhere from 56% (Hyundai) to 86% 
(Ford) in Q1 2024. For the broader industry, Bloomberg 
expects EV sales to grow at a CAGR of 21% from 2023 to 
2027, compared to 61% observed from 2020 to 2023.28  

With the Model 3 and Y accounting for roughly half of all 
EV sales in the United States, the growth of the industry is 
still largely dependent on Tesla. Thus, the Henry Fund 
anticipates the EV market will underperform expectations 
for three reasons – limited new product releases, slower 
Supercharger network growth, and heightened overseas 
tariffs. Tesla’s ambiguity surrounding the release of the 
Robotaxi, Model 2, and Model 3 refresh poses risks to the 
company’s short-term growth. Further, Musk recently 
fired Tesla’s entire 500-person Supercharger team as part 
of the company’s layoffs.29 Although the number of 
superchargers is currently expanding at roughly 20% per 

Tesla Robovan and Robotaxi 
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year, these layoffs will significantly hinder the network’s 
growth to 10-12% through 2026. Finally, the reinstated 
tariffs in Europe and potential tariffs in Mexico will 
constrain Tesla’s international production. All told, the 
Henry Fund predicts the broader EV industry will grow at a 
CAGR of 15% from 2023 to 2027, falling short of analysts’ 
expectations. 

 
Source: Bloomberg 

Autonomous Driving 

Tesla is not the only company experimenting with 
driverless vehicles, with some competitors already 
offering them on the open market. These include Waymo 
(by Alphabet), Cruise (by General Motors), and Zoox (by 
Amazon) with cars in Phoenix, Arizona; San Francisco, 
California; Los Angeles, California; Las Vegas, Nevada; and 
Austin, Texas. Since federal laws only allow level 2 
autonomy (vehicle-controlled steering and speed, but with 
the driver ready to take over), the decision to permit level 
4 autonomy (fully vehicle controlled, with no driver 
necessary) is approved at the state level. There are 
currently 29 states that have approved this driving in some 
capacity.30 The most flexible of these states are the ones 
mentioned above and are where many companies, 
including Tesla, choose to first deploy their fleets. There 
are currently 700 Waymo, 400 Cruise, and 0 Zoox vehicles 
(still in testing) for use on the market. 

Although Tesla’s Robotaxi has yet to be released, its FSD 
software continues to improve through user subscriptions 
on their existing vehicles. In 2023, Tesla recorded over 735 
million miles of FSD data, reaching over 1.3 billion miles 
cumulatively since the software was deployed in 2021. For 
reference, Cruise, Waymo, and Zoox had a combined 4.0 
million miles of autonomous driving data in 2023.  

Regardless of the company, these programs are inherently 
much safer than manually driving. Studies conducted by 
the Insurance Institute for Highway Safety (IIHS) for 
Waymo have concluded that they reduce airbag 
deployment crashes by 84% and injury-causing crashes by 
73%. As of Q2 2024, Waymo vehicles were involved in 0.41 
accidents per million miles driven, compared to 2.78 for 
the typical human.31 For Tesla, the number is even safer, 
at 0.14 accidents.32 The following chart shows the inverse 
of this data (miles driven per one accident) for Tesla dating 
back to 2023.  

 
Source: Tesla Vehicle Safety Report 

The Henry Fund views Tesla’s FSD technology as its biggest 
catalyst for future growth. With that being said, for 
widespread adoption of this technology to occur in the 
eyes of insurance companies, a significant number of miles 
needs to be driven to prove its safety. Tesla’s data 
outnumbers its competitors by several orders of 
magnitude, making it much more feasible for Robotaxi to 
gain widespread regulatory approval. Furthermore, the 
potential for commercializing the technology to other car 
companies could increase the company’s long-term 
growth rate by another 1-2%. The Tesla Robotaxi boasts a 
much sleeker design than its competitors, avoiding the 
bulky look of vehicles with large cameras mounted on all 
sides. However, its two-seat configuration is a significant 
drawback, as most other ride-hailing vehicles offer four 
seats. This limitation could hinder Tesla’s ability to 
compete with established players like Uber and Lyft in the 
ride-hailing industry. While the Robotaxi's affordable price 
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of $30,000 may justify its smaller size, it raises concerns 
about passenger safety in the event of an accident. 

Renewable Energy Gaining Traction 

As noted in the company’s recent earnings call, the energy 
side of the business is booming by deploying 9.4 GWh of 
storage products in the second quarter. Industry-wide 
demand for renewable energy has risen substantially in 
the last two years, and Tesla’s position as a market leader 
has allowed it to capitalize on the influx of consumers. In 
2023, new solar polar generation helped add 42.0 GW of 
renewable power to the U.S. grid, compared to 13.3 GW in 
2019. Further, 7.5 GW of battery storage was added, 
compared to 1.2 GW in 2019.33 Through 2032, Bloomberg 
anticipates renewable energy will continue to expand as it 
replaces coal for electricity generation. Further, offshore 
wind projects have struggled to gain traction, driven by 
lower outputs and rising maintenance costs. The following 
chart shows the historical and forecasted net change in 
electricity generation capacity by source.  

 

Source: BMI 

The team remains bullish on the company’s energy 
generation and storage segment and expects over 30% 
annual growth through 2027. Federal support via grants in 
the Inflation Reduction Act and Energy Department have 
been a catalyst for industry growth and should continue to 
support Tesla in the short term. Furthermore, Tesla 
recently approved the expansion of its Nevada Gigafactory 
to support increased battery and energy storage 
production. Although the expansion is not expected to be 
completed until the second half of 2025, the company 
projects the factory will have to capacity to produce 105 

GWh of battery cells and 150 GWh of battery packs per 
year.34  

Next year, however, the company plans to ramp 
production at its Shanghai gigafactory to accommodate 20 
GWh of deployments annually, potentially expanding to 
100 GWh to satisfy the segment’s strong demand.1 Given 
Tesla’s complementary offerings for personal and 
commercial use, along with its 4680 battery production, 
the team anticipates this segment will be a silent driver for 
the company going forward, amounting to over 15% of 
revenues by 2030 (vs. 6.2% today). 

MARKETS AND COMPETITION 

The automotive industry is undoubtedly one of the oldest 
and most competitive in the world. Four of the largest and 
most well-known automakers – Ford, General Motors, 
Toyota, and Volkswagen – have histories dating back to 
the 1930s and collectively make up over 25% of global 
vehicle sales.2 However, the most valuable car company 
today is Tesla, which became the first automaker to go 
public in the United States since Ford in 1956 and is larger 
than all of its industry peers combined.35 The following 
peer analysis will compare these companies in terms of 
their EV production, unless otherwise stated, for 
consistency across product offerings. Below is a table 
summarizing key statistics among Tesla’s peer group. 

 
Source: FactSet 
*Values crossed out are not included in the peer average. 

BYD Company (BYDDY) 

BYD is a Chinese auto manufacturer that has quickly 
become Tesla’s biggest competitor. In Q4 2023, BYD held 
the largest global market share of electric vehicles, the first 
company to ever overthrow Tesla. Its value proposition is 
to offer smaller, more affordable cars to the Chinese 
market, with its cheapest offering being the BYD Seagull at 
just $9,700.13 Other offerings include the BYD Yuan Plus 
and the BYD HAN for $16,600 and $30,000, respectively. 
Its mileage is also comparable to Tesla, ranging from 200 
to 375 miles depending on the model.36 The company’s 
original business line, smartphone and EV batteries, now 
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plays a smaller role but still supplies components for 
Samsung smartphones and Ford, Toyota, and Mercedes-
Benz vehicles. In fact, Tesla also uses BYD batteries for its 
Model Y vehicles at its German Gigafactory. In the last 
fiscal year, 69% of BYD’s revenues were generated from 
China.4 

 
Source: FactSet 

Nio Inc. (NIO) 

NIO is another Chinese auto manufacturer with a focus on 
more luxury vehicles. The company is young – founded in 
2014 – and has yet to report a profit. However, the 
company’s trajectory is similar to Tesla's in that it offers 
high-tech vehicles with an energy storage line to 
complement. The company currently offers 9 different 
models, ranging from $42,000 to $70,000, with ranges 
from 300 to 440 miles.37 The company primarily targets the 
Chinese market (98% of sales), posing further competition 
for Tesla’s demand in the country.4 

 
Source: FactSet 

Rivian Automotive (RIVN) 

Rivian Automotive is a U.S.-based BEV manufacturer 
backed by Jess Bezos. Its first vehicles were released in 

2021 and currently offers 2 models. The company 
delivered over 50,000 vehicles in 2023 and is the supplier 
of Amazon’s EV delivery vans. The company’s vehicles are 
more adventure-based, performing better in rugged 
conditions with some of the longest ranges on the market. 
However, its vehicles are expensive, ranging from $75,000 
to $115,000. The cars are extremely customizable and 
come with an array of driving ranges between 260 and 420 
miles.38 The company only manufacturers electric vehicles, 
and 100% of its revenues are generated from within the 
United States.4  

 
Source: FactSet 

Lucid Group (LCID) 

Lucid Group is another young, BEV producer based in the 
United States. The company was founded in 2007 and is 
led by Peter Rawlinson, a former Tesla engineer. Its first 
vehicles were delivered in 2021 and focus on producing 
luxury, high-performing vehicles. Its Air Dream limited-
edition model has the longest range of any BEV on the 
market at 520 miles, while also offering some of the 
lightest and smallest batteries for faster charging. In 
general, the company offers 1 model with 4 different trims 
ranging from $70,000 to $250,000. Its most expensive 
vehicle, the Lucid Air Sapphire, is the fastest BEV in the 
world and can achieve a top speed of 205 mph.39 Like 
Rivian, the company only manufacturers electric vehicles, 
and 100% of its revenues are generated from within the 
United States.4 
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Source: FactSet 

Ford Motor Company (F) 

Founded in 1903, Ford Motor Company is one of America’s 
legacy automakers, known today for its F-Series trucks (the 
best-selling truck in the U.S. for decades), the Ford 
Mustang, and the Ford Explorer. The company’s Ford 
Model e segment oversees its electric vehicle sales, which 
currently include the Mustang Mach-E and the F-150 
Lightning. The vehicles have selling prices starting at 
$40,000 and $63,000, respectively, each with a range of 
320 miles. The company also offers several hybrid vehicles 
which include the Maverick and F-150 pickup trucks, 
Escape SUVs, and the E-Transit van. The company has 4 
operating segments – Ford Blue (personal vehicles and 
engine manufacturing), Ford Pro (commercial vehicles), 
Ford Credit (financing and leasing), and Other.40 In the last 
fiscal year, 66% of Ford’s revenues were generated from 
within the United States.4 

 
Source: FactSet 

General Motors (GM) 

General Motors is another flagship American automaker 
that was founded in 1908 and oversees some of the most 

popular car brands in the world including Buick, Cadillac, 
Chevrolet, and GMC. Their electric vehicle business has 
undergone significant investment, spearheaded by the 
company’s proprietary “Ultium” battery pack. Its flexible 
design allows cells to be packed vertically or horizontally 
to fit the specifications of many GM vehicles. GM currently 
offers 9 EVs in sedan, SUV, and pickup truck designs across 
its Cadillac, Chevrolet, and GMC brands. However, in July 
the company announced it will be pushing back the 
opening date for a new EV truck for the second time due 
to slower-than-expected demand. A new Buick EV that was 
originally expected to debut in 2024 was also delayed.27 
The company’s operating segments include GM North 
America, GM International, and GM Financial.41 In the last 
fiscal year, 81% of GM’s revenues were generated from 
within the United States.4 

 

Source: FactSet 

Volkswagen Group (VWAGY) 

Volkswagen Group is a German automobile manufacturer 
and is the largest carmaker in Europe. The company 
oversees several brands including Volkswagen, Audi, 
Bentley, Lamborghini, and Porsche. Volkswagen has made 
some of the largest investments in electric vehicles among 
major manufacturers, recently putting up to $5 billion into 
Rivian as part of a software development partnership.42 Its 
EV lineup currently includes the ID.4 (SUV), the ID.Buzz 
(van), and the ID.7 (sedan), with 9 additional models 
available across its subsidiaries. The vehicles are priced 
between $40,000 and 55,000, but the company recently 
announced plans to partner with Renault to produce a 
low-cost ($22,000) vehicle to compete with Chinese 
rivals.43 Their new vehicles also have ranges between 200 
and 400 miles. The company’s operating segments include 
Passenger Cars, Financial Services, Commercial Vehicles, 
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and Power Engineering (large engines, compressors, 
turbines, etc.).44 In the last fiscal year, 39% of 
Volkswagen’s revenues were generated from within the 
United States and Germany.4 

 
Source: FactSet 

Toyota Motor Corp. (TM) 

Founded in 1937, Toyota Motor Corporation is a Japanese 
multinational automobile manufacturer that oversees 4 
brands, most notably Toyota and Lexus. The company’s 
vehicles are regularly considered some of the most reliable 
on the market and are known for their just-in-time 
manufacturing methods to reduce waste and improve 
efficiency. While the company has a wide array of hybrid 
EVs, Toyota offers just one BEV, the bZ4x crossover SUV.45 
In stark contrast to most legacy automotive companies, 
Toyota released a statement in August 2024 that they 
believe the future of automotive transportation exists with 
gas-powered hybrid vehicles. As a result, the company 
opted out of BEV production and focused its attention on 
hybrid or plug-in hybrid designs, which accounted for 48% 
of the company’s sales volume in the last quarter.46 The 
company has three operating segments – Car, Finance, and 
Other – and 34% of its revenues are generated in the 
United States.4 

 
Source: FactSet 

Peer Comparisons 

The following peer comparisons will assess Tesla across a 
variety of financial, operating, and valuation metrics. As 
values are representative of current market conditions or 
the company’s last fiscal year end unless otherwise stated. 

Financial Metrics 
 

 
Source: FactSet 

Based on most financial metrics, Tesla is outperforming its 
competitors despite tighter margins and a swelling 
inventory in the last fiscal year. While the company’s net 
margin was inflated due to tax credits in 2023, it only sits 
200-300 bps above historical levels. The Henry Fund does 
not expect this outperformance to continue, however, as 
increased production costs, further price cuts, and 
negative volume growth will further compress margins. 
Capital expenditures as a percentage of revenue will also 
increase to over 11% in 2024 as the company makes 
additional investments in training its FSD models, scaling 
up its Dojo supercomputer, and supporting production for 
the Model 2. Long term, the team believes Tesla can 
continue to outperform its competitors through stronger 
economies of scale by leveraging technological advances 
(Optimus robots), automation, and a reliable energy 
segment.  

Operating Metrics 

 
Source: FactSet 
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From an operating perspective, Tesla is outperforming its 
competitors, particularly through its EV deliveries and 
automotive gross margins. While legacy automakers have 
attempted to shift towards EV production, many are losing 
money on these ventures. Ford reportedly lost $1.3 billion 
in Q1 2024 on EVs, after losing $4.7 billion on them in 
2023.47 This means that Tesla is the only American 
automaker to be reporting a profit in this space. Going 
forward, Tesla's ability to expand production beyond 
traditional automakers' EV levels will help maintain its 
strong market share. Additionally, if Tesla successfully 
releases the Model 2 and Robotaxi on schedule, its global 
market share could increase to 25%, while further 
reducing its average selling price per EV. 

Valuation Metrics 

 
Source: FactSet 

Based on a relative valuation perspective, Tesla appears 
significantly overvalued to its peers. In general, however, 
Tesla has traded at a strong premium to its competitors 
given its duality as a technology company. With that being 
said, these levels are above historical levels, which has 
averaged a forward P/E of 89.0x and a PEG of 3.8x.4 The 
Henry Fund does not consider the relative valuation 
credible for Tesla given its long-term growth potential and 
unique business model. For a deeper analysis of the 
company’s intrinsic value, please refer to the “Valuation 
Metrics” section below.  

Future Outlook 

Overall, the company’s above-average margins, leading EV 
market share, and operational efficiency make it one of 
the top performers. Its ability to infiltrate the industry has 
invited new competitors and has forced many traditional 
automakers to adjust their production strategies. 
However, declining delivery volumes and price reductions 
will pressure margins in the short term, coupled with 
slower top- and bottom-line growth as the company 
matures. Technological opportunities through FSD and 
Optimus robots provide opportunities to rebound over the 

long term, but uncertainty regarding their viability and 
regulatory adoption presents significant risks.  

ECONOMIC OUTLOOK 

Government Tax Incentives 

Dating back to 2008, the United States government has 
offered tax credits to individuals for purchasing EVs. These 
incentives were recently revised as part of the Inflation 
Reduction Act of 2022, extending the credits through 2032 
but enacting stricter requirements for qualification. The 
credits apply to both new and used vehicles. According to 
a 2023 survey conducted by Consumer Reports, 48% of 
Americans say the tax credits encourage them to purchase 
an EV.48 

Tax credits of up to $7,500 are available for new vehicles 
(purchase or leased), $4,000 for used vehicles, and $1,000 
for home chargers and energy storage systems.49 The 
credits act as pure profit for manufacturers and have been 
a motivating factor for many legacy car companies. In the 
last fiscal year, Tesla earned $1.79 billion in regulatory 
credits, or 2.2% of automotive revenues.  Presidential 
candidate Donald Trump has discussed repealing the 
Inflation Reduction Act if re-elected, thereby eliminating 
these tax credits. While this would hurt the industry, the 
regulation would benefit Tesla in the long term as it does 
not rely on these credits to make a profit. Thus, Tesla 
would be able to continue to offer its vehicles at a lower 
price than its competitors, potentially forcing many 
traditional automakers to leave the industry. The Henry 
Fund anticipates these credits will remain in place over the 
forecast horizon but offer far less incentive over time. 
Forecasts generally align with analysts’ consensus, but in 
the event the credits are repealed in 2026, the company’s 
intrinsic value falls to $195 ($1 per share).  

Interest Rates 

On September 18, 2024, the Federal Reserve lowered the 
Federal Funds Rate (FFR) by 50 bps to 4.75-5.00% for the 
first reduction since March 2020.50 While the cut was 
largely anticipated, debate still lingers regarding the Fed’s 
next moves and if they can deliver a soft landing. The 
Henry Fund anticipates rates will fall another 75 bps (4.00-
4.25%) in the next six months, slightly more conservative 
than analysts’ estimates of 4 cuts (3.75-4.00%).51  
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Interest rates impact Tesla in two ways – rates for 
customers who choose to lease vehicles, and long-term 
financing costs for Tesla to fund new vehicle production, 
gigafactory expansions, and processing power. In the lead-
up to the rate cut, many markets were already pricing in 
the effects, which had positive impacts on the EV leasing 
industry. EV sales hit a record high in the United States in 
Q3 2024 with over 346,000 deliveries, accounting for 8.9% 
of all automotive sales in the quarter. This resulted in the 
proportion of leases rising to 42.7%, compared to 22.2% 
for gas-powered vehicles.52 Looking ahead, the Henry Fund 
remains optimistic about the state of the economy, 
estimating 10-year yields will remain near 4.1%, with a less 
than 25% probability of a recession. This will be beneficial 
for Tesla, which the team forecasts leasing revenues will 
grow by 20% in 2025 and 18% in 2026. While the company 
does not carry much debt on its balance sheet ($12.5 
billion as of Q2 2024), lower interest rates may motivate 
the company to use more leverage, particularly if it 
pursues the construction of its new gigafactory in Mexico. 
The following chart shows the FFR dating back to 2004.  

 
Source: FactSet 

Consumer Confidence 

The Consumer Confidence Index is a monthly survey 
measuring Americans' optimism or pessimism about 
current and future economic conditions, with 100 as the 
baseline for neutral sentiment. In the last year, consumer 
confidence has been relatively flat but recently jumped to 
108.7 in October from 99.2 in September. This marked the 
largest MoM gain since March 2021 with all five 
components of the index turning positive.53 

 

Source: The Conference Board, NBER 

The Henry Fund maintains a neutral stance on consumer 
confidence in the short term but anticipates an increase 
over the next two years. Weakening consumer confidence 
presents risks for Tesla, with the largest inhibiting factor 
among consumers being the price of new EVs.48 Tesla's 
recent price cuts reflect this sentiment, coupled with rising 
competition and softening aggregate demand. The Henry 
Fund believes Tesla will miss delivery targets through 2025 
and that additional time is needed for moderating inflation 
to work through this bifurcated consumer environment. 
The average age of vehicles on the road in the United 
States is currently 12.6 years (a record high), and assuming 
regulatory credits remain in place, the combination of 
these factors could positively impact people’s willingness 
to purchase EVs and raise consumer confidence over the 
long term.  

VALUATION 

This valuation utilizes a ten-year forecast horizon with a 
continuing valuation estimation in 2033. Tesla's rapid 
growth and fervent following have significantly disrupted 
the automotive industry in its 20-year history. The 
company's innovative products, cutting-edge technology, 
and distinctive designs have distinguished it from 
competitors, enabling it to become the most valuable car 
company in the world. However, Tesla's era of 
unchallenged dominance appears to be waning, driven by 
increased competition, pricing pressures, and slowing 
demand. Despite a strong outperformance in Q3 2024, the 
company’s short-term outlook looks murky as Tesla faces 
an identity crisis between being an automaker or a 
software developer. Undeniably, Tesla has evolved 
beyond its startup roots and eco-friendly aspirations. It 
now stands as a $800+ billion corporation bridging the gap 
between automobiles, technology, and efficiency. The 
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critical question that remains: to what extent can the 
company deliver on these promises? 

Revenue and Growth Outlook 

As mentioned previously, the team expects deliveries to 
fall for the first time in the company’s history in 2024. 
Combined with a -3.5% decline in the average selling price 
of vehicles, automotive revenues are expected to fall by 
roughly -4% in 2024. In general, the Henry Fund expects 
Tesla to continue to underperform consensus through 
2025 as weakening demand and delayed releases of new 
vehicles constrain deliveries.  

Elon Musk is famously quoted as saying Tesla will deliver 
20 million electric vehicles in 2030 or have a long-term 
growth rate of 50% per year. Unfortunately, both of these 
forecasts are grossly unrealistic. While the company’s 
delivery numbers have met this growth when dating back 
to 2014, Tesla is a far more mature company today that 
faces dozens of alternatives on the market. The Henry 
Fund believes Tesla will achieve one-fifth of this goal, 
delivering over 4 million vehicles per year by 2032.  

While 3-4 new models are tabled for production, along 
with the newly released Cybertruck, there exist several 
opportunities for the company’s growth to accelerate 
once again. While Tesla has provided estimates for when 
they expect these vehicles to hit the market, history 
suggests they will fail to deliver them on time. The Henry 
Fund agrees with this sentiment, and the team’s outlook 
for these new vehicles is summarized below: 

Vehicle  Expected 
Release 

HF Release Market 
Penetration? 

Cybertruck Nov. 2023 Nov. 2023 No 

Model 2 Q2 2025 Q4 2025 Yes 

Roadster 1H 2026 1H 2028 Yes 

Robotaxi 2H 2026 2H 2027 Yes 

Robovan Unknown 1H 2031 No 
Source: Tesla Investor Relations, Henry Fund Estimates 

The Henry Fund considers the Model 2, Roadster, and 
Robotaxi as the future of Tesla’s vehicles, along with the 
Model S/3/X/Y. While Cybertruck has a distinctive look, its 
use as a pickup truck is rather impractical and will garner 
little demand from its target market, causing it to be 
discontinued in the long term. Its deliveries will peak at 
90,000 units in 2028, before tailing off to 0 by 2031. In the 
short term, Tesla will likely focus on releasing the Model 2 

to bring a low-price vehicle to the market. Meanwhile, it 
will continue to refine its FSD model for the release of 
Robotaxi in late 2027. This additional time will make the 
system even more safe and user-friendly, preparing it for 
widespread commercialization in 2030. The growth rate of 
Robotaxi could be immense, particularly if the company 
offers it in multiple sizes. The HF predicts the vehicle could 
immediately compete with Lyft and Uber, earning at least 
a 10% market share within the ride-hailing industry.  

This focus on technology will push the re-release of the 
Roadster to 2028, exactly 20 years after the initial model 
was unveiled. Its demand will be strong at first, but given 
its niche market, deliveries stabilize quickly at only 80-
90,000 vehicles per year. Finally, Robovan will struggle to 
gain traction. Its design reflects flashiness over 
functionality and will struggle to compete with the 
offerings from traditional automakers. In total, the Henry 
Fund predicts Tesla will be able to deliver 420,000 vehicles 
by 2033, representing roughly 10% of its global fleet.  

Looking at the company’s current vehicles, the Model 3/Y 
will continue to be the breadwinner for the company, 
reaching 3,150,000 annual deliveries by 2030 (8.9% CAGR). 
Model S/X growth will be muted in comparison to the 
company’s new vehicle offerings, reaching 250,000 annual 
deliveries by 2031 (18.1% CAGR). Continuing to redesign 
its vehicles will be imperative in maintaining their 
popularity, just as it recently did with the Model 3.54 There 
are also rumors of the Model Y being revamped next year, 
which would be the first redesign since the car’s initial 
release in 2020. Models S and X were most recently 
redesigned in 2021, so the Henry Fund anticipates an 
update will not occur until 2026 or 2027, depending on the 
timing of its other projects. The company’s current 
vehicles will continue to provide steady growth in the 
short term given their traditional designs. Newer cars, 
however, will eventually surpass the S/X in volume, 
delivering 225,000 units in 2028 (vs. 200,000). By the end 
of the forecast horizon, Model 3/Y deliveries will continue 
to dominate, representing 83% of annual deliveries.   

Revenue per vehicle will steadily decline over the next 
three to five years, falling near $41,000 by 2025 ($43,409 
in 2023). Afterward, this growth will reaccelerate, driven 
by strong demand for Robotaxi and the commercialization 
of its FSD software. This will cause unit revenues to grow 
by 7.5% in 2031, before stabilizing at 3% over the long term 
to slightly outpace inflation.  
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Source: Henry Fund Estimates 

The Henry Fund views the company’s FSD technology as 
the biggest catalyst for success over the long term. 
Industry research has proven that FSD is the safest 
autonomous driving system on the market, recording just 
1 accident per 7.08 million miles driven in Q3 2024 (or 
10.6x safer than humans). As the number of miles driven 
continues to increase, the model’s performance will 
improve exponentially, potentially decreasing the accident 
ratio to less than 1 in 10 million miles.  

As of Q2 2024, there were roughly 900,000 FSD users on 
the market. Further, any car produced after 2019 has the 
necessary hardware to support new software updates, 
which accounts for roughly 75% of Tesla’s on the road 
today.  Assuming there are 1,000,000 users by FYE, this will 
be 6.67x larger than the number of users in 2021. Growth 
will continue to accelerate with improved technology and 
new vehicles, crossing over 3,000,000 users in 2027.  

The cumulative number of miles driven is projected to 
reach 2.1 billion by FYE 2024, and assuming users follow 
historical levels by driving 2,000-2,500 miles per year using 
the software, the model will have over 10 billion miles of 
data by 2028. Subsequently, in 2030, the Henry Fund 
anticipates FSD will be commercialized to other car brands 
given its reliability, safety, and lengthy history. This will 
further amplify its growth, increasing the number of users 
by 10-20% annually through 2032, and the number of user 
miles per year to 3,000-3,500. By the forecast horizon, the 
team projects there will be 8.0 million users of FSD, which 
amounts to roughly 3.1% of all US drivers and 38% of Tesla 
users.  

Its widespread use will allow Tesla to offer its subscriptions 
at a lower price than its competitors, further expanding its 

growth through 2040. This justifies the team’s 7.0% CV 
growth rate and will result in Tesla’s value proposition 
aligning closer to its hardware and software offerings. 

 
Source: Henry Fund Estimates 

A complement to Tesla’s business model is its energy 
segment, offering industry-leading storage products, solar 
panels, and battery packs. The Henry Fund views this 
segment as a dependable source of diversification, as 
industry analysis suggests renewable energy sources will 
remain immensely popular. The company continues to set 
internal records for energy deployments and could reach 
over 50 GWh per year by the end of the decade. 
Expansions to the supercharger network will be imperative 
for the company to support the number of EVs on the 
road. Its first-mover advantage in this area will allow it to 
scale its offerings much faster than competitors, 
particularly in more remote parts of the country. Given all 
these factors, the Henry Fund anticipates this segment will 
sustain double-digit growth to the forecast horizon, 
growing to over 15% of the company’s annual revenues.  

Its final segment, Services and Other, will also see double-
digit growth through 2031, as the number of repairs on 
new and existing vehicles will continue to mount. Vehicle 
maintenance, FSD updates, and used car sales will be the 
biggest catalysts, particularly with its Robotaxi, Cyber-
truck, and Model 2 vehicles. A continuing value growth of 
6% is expected to mirror automotive revenues, represent-
ing 11% of the company’s annual business.  

The following figures evaluate the HF’s forecasts against 
consensus for the next five years (2028E). The chart 
represents Tesla’s long-term revenue outlook while the 
table represents compounded annual growth rates.  
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Source: FactSet, Henry Fund Estimates 

 
Consensus HF 

Automotive Revenues 6.80% 10.60% 

EG&S Revenues 37.60% 34.90% 

S&O Revenues 13.30% 20.90% 

Deliveries 11.60% 11.90% 

 Source: FactSet, Henry Fund Estimates 

Cost Structure 

Tesla’s primary operating expenses include its cost of 
goods sold (COGS, 77% of revenues); research and 
development (R&D, 4.1%); and selling, general, and 
administrative expenses (SG&A, 5.0%).4 As mentioned 
previously, rising automotive costs will continue to tighten 
gross margins in the near term.  The team also anticipates 
R&D and SG&A expenses will rise due to increased 
investment in artificial intelligence, FSD models, and 
marketing costs.  

In the recent “We, Robot” event, Elon Musk explained the 
possibility of the company’s Optimus robots being mass-
marketed to the general public. The Henry Fund considers 
this scenario very utopian, given the timeframe in which 
this would realistically occur and its addressable market. 
Their current use within manufacturing is the most 
suitable purpose, both for Tesla and other companies. The 
cost savings from ramping up their usage would be 
tremendous, by reducing human injury, working 24 hours 
a day, using greater precision, and eliminating labor costs.  

Automotive (auto) gross margins will remain lower at 15-
17% through 2026 as the low-cost Model 2, and potentially 
the Robotaxi, hit the market. In 2027, the team predicts 
Optimus robots will become unveiled for widespread use 

in production, leveraging their efficiency to lower all 
production costs by 3-4 percentage points and push auto 
gross margins above 20%. The team anticipates these 
costs will be reduced to 66.5% of revenues in aggregate 
(vs. 77% today) driven by expanding FSD revenues, vehicle 
demand, and immense economies of scale.  Research and 
development will likely remain steady at 4.0% as the 
company continuously refines the technology in their 
products, FSD, and Optimus robots. On the other hand, 
SG&A expenses will be reduced to only 4.3% of revenues 
due to less overhead costs. The following chart 
summarizes the company’s cost structure as a percentage 
of revenues through 2033.  

 
Source: FactSet and Henry Fund Estimates 

Inventory and Capital Expenditures 

The company’s most prominent line items on its balance 
sheet include property, plant, and equipment (PP&E, 28% 
of total assets), inventory (13%), and cash/short-term 
investments (27%). In the last two fiscal years, inventory 
has swelled from $5.8 to $13.6 billion, driven by vehicle 
surpluses (total production – deliveries) of 35,000-55,000 
vehicles per year. Historically, this number is much lower 
at less than 10,000 vehicles or even negative. Looking 
ahead, the Henry Fund anticipates this surplus will remain 
elevated and not normalize until 2026 or 2027. In the long 
term, the team anticipates inventory levels will continue 
to decline as manufacturing processes become more 
efficient to reduce the number of excess vehicles. The 
commercialization of the company’s FSD software will also 
play a factor, expanding revenues without adding 
inventory.  

Capital expenditures (CAPEX) for Tesla have ranged 
between $6-8 billion a year but are expected to rise near 
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$15 billion at continuing value as it pursues numerous 
projects including new vehicles, gigafactory expansions, 
Dojo computing power, artificial intelligence training, 
energy storage, battery production, and a growing 
supercharger network. All told this will increase the 
company’s CAPEX to 11.3% of revenues in 2024 but fall to 
5-6% by 2030 given the value-added nature of these 
projects.  

WACC 

The Henry Fund arrived at the company’s cost of equity 
using the 10-year YTM on Treasury bonds for the risk-free 
rate of 3.80%, an adjusted beta of 1.35, and an equity risk 
premium of 5.00%. While empirical evidence suggests 
using a beta of 2.00, an adjusted 5-year beta was utilized 
to more accurately reflect the company’s stock price and 
long-term outlook.55 Since Tesla has very little public debt, 
the pre-tax cost of debt was referenced from Bloomberg 
by using the average YTM on BBB-rated corporate bonds. 
Equity market values and all sources of debt from the 
company’s balance sheet were utilized for its weights, 
before arriving at the weighted average cost of capital of 
10.48%. 

Valuation Metrics 

Using the above forecasts, assumptions, and investment 
thesis, an intrinsic value of $196.23 was calculated using 
the Discounted Cash Flow (DCF) and Economic Profit (EP) 
methods, a -21.5% downside from the current price. Key 
assumptions from this model resulted in the company’s 
FCF growing at a CAGR of 42.3%, with a majority of this 
occurring after 2029. A 7.0% continuing value growth rate 
for NOPLAT and a continuing value ROIC of 50.8% were 
also utilized.  

Since Tesla does not pay a dividend, the HF does not 
consider the Dividend Discount Model an accurate 
representation of value, resulting in an intrinsic share price 
of $104.37. The team forecasts that Tesla will not institute 
a dividend over the forecast horizon as the company will 
look to use the cash to fund other internal projects. Finally, 
a relative valuation was conducted using eight of the 
company’s closest competitors. Tesla has historically 
traded at a premium to its peers, especially when 
compared to legacy automakers, and resulted in an 
intrinsic value of $28.89. Again, the HF does not consider 
this an accurate representation of the company’s true 
value.  

The biggest drivers for this valuation stem from the 
company’s lofty growth expectations, the timing of new 
product releases, and the likelihood they can successfully 
penetrate the market. Although the team maintains a 
bearish stance, there remains a great possibility that Tesla 
is significantly undervalued when considering a 15- or 20-
year forecast horizon. Thus, this valuation weighs the 
company’s outlook for the near term more heavily, 
resulting in more pessimistic forecasts for deliveries, 
revenue growth, and margins. With 87% of the company’s 
value being represented in continuing value, and analyst 
consensus placing a 7.5% growth on this mark, there exists 
a substantial amount of volatility in the company’s share 
price. Furthermore, the present value of employee stock 
options is extremely high at $76.2 billion, diluting the share 
price by $23.92.  

When all considered, Tesla presents an excessive level of 
risk in the short term. A re-evaluation of the company is 
recommended in 2026 or 2027 when growth prospects 
and project timelines will be more clearly defined. Tesla is 
at an inflection point over the next 18 months, and the 
decision to pursue automobiles or cutting-edge tech-
nology will significantly dictate its future growth targets. 
While the company's projects offer potentially unprece-
dented upside, near-term competitive pressures and 
pricing challenges could further delay these projects. Such 
delays may adversely impact investor sentiment, 
potentially driving the share price down to as low as $150 
per share. 

Sensitivity/Scenario Testing 

As a final check of the strength of the DCF/EP model, 
several sensitivity and scenario tests were conducted on 
various operating and valuation assumptions. Significant 
stressors were applied to see the full range of price points 
that Tesla could reach, resulting in an average interquartile 
range between $175 and $227. The scenario tests were 
equally volatile, resulting in an average price of $224 and 
a median price of $195.  

One of the key sensitivity tests applied was between the 
company’s average selling price per vehicle and the 
number of deliveries per year. An annual delta was applied 
to each of these forecasts through the forecast horizon, 
resulting in a $80.75 range of price points. The most 
probabilistic of these stressors is the event that Tesla 
makes additional price cuts (-1 to -2% delta) and has fewer 
deliveries than anticipated (-100,000 per year). This 
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immediately drops the share price to nearly $175, a -30.0% 
downside from the current share price.  

 
Source: Henry Fund Estimates 

Thirteen scenario tests were also conducted to analyze the 
impact of Tesla’s EV and solar market share, new vehicle 
demand, FSD possibilities, production line efficiencies, 
automotive regulatory credits, Elon Musk’s pay package, 
and the Federal Funds Rate. The most notable of these 
scenarios included the popularity of its new vehicles 
(Cybertruck, Roadster, Model 2, Roadster) and FSD 
timeline, resulting in a share price upside of nearly $400. 
On the contrary, the company’s share price could drop as 
low as $160 if these projects fail to meet expectations. A 
summary of this analysis is included on the final page of 
the appendix. 

KEYS TO MONITOR 

Going forward, Tesla’s ability to meet delivery targets, new 
vehicle timelines, and maintaining itself as a market leader 
within the energy storage industry will be key to 
outperforming its competitors. Its FSD software provides 
the best opportunity for long-term growth and serves as a 
key differentiator in a technology-focused industry. New 
low-cost alternatives threaten to take away from its 
leading EV market share, but the release of new vehicles 
could push the company’s position above 25%.  

Weakening demand, stronger competition, and Elon 
Musk’s numerous projects present the biggest headwinds 
going forward. The company’s recent downturn in 
deliveries will be indicative of the next 18 months as the 
company will likely be delayed in the release of the Model 
2 and struggle to compete with lower-priced offerings in 
China. While the team applauds Musk’s innovative 
thinking, his responsibilities are stretched too thin to 
prioritize Tesla’s ambitious projects, making it difficult to 
meet analysts’ expectations over the next three years. 
Although the company presents numerous opportunities 
over the long term, short-term performance will likely 
underperform the market, leading the Henry Fund to a 
BEARISH outlook. 
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https://www.eia.gov/todayinenergy/detail.php?id=62924
https://www.eia.gov/todayinenergy/detail.php?id=62924
https://www.wsj.com/business/earnings/tesla-tsla-q2-earnings-report-2024-3e849b36
https://www.bloomberg.com/news/articles/2024-05-28/the-slowdown-in-us-electric-vehicle-sales-looks-more-like-a-blip
https://www.bloomberg.com/news/articles/2024-05-28/the-slowdown-in-us-electric-vehicle-sales-looks-more-like-a-blip
https://www.bloomberg.com/news/articles/2024-04-30/tesla-axes-supercharger-team-in-blow-to-other-automakers
https://www.bloomberg.com/news/articles/2024-04-30/tesla-axes-supercharger-team-in-blow-to-other-automakers
https://www.ncsl.org/transportation/autonomous-vehicles#:~:text=Twenty%2Dnine%20states%E2%80%94Alabama%2C,%2C%20Virginia%2C%20Vermont%2C%20Washington%20and
https://waymo.com/safety/
https://www.tesla.com/VehicleSafetyReport
https://www.wsj.com/articles/u-s-renewable-power-growth-is-setting-new-records-on-the-back-of-federal-support-2f844b66
https://www.wsj.com/articles/u-s-renewable-power-growth-is-setting-new-records-on-the-back-of-federal-support-2f844b66
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34. Tesla finally moves forward with Gigafactory Nevada 

expansion 

35. Tesla: A History of Innovation and Headaches 

(Forbes) 

36. BYDDY Investor Relations 
37. NIO Investor Relations 
38. RIVN Investor Relations 
39. LCID Investor Relations 
40. F Investor Relations 
41. GM Investor Relations 
42. Volkswagen to Invest up to $5 billion Into Rivian 

(WSJ) 

43. Volkswagen to develop low-cost electric car (Reuters) 

44. VWAGY Investor Relations 
45. TM Investor Relations 
46. Toyota is betting the house on cars people really 

want to buy 

47. Ford just reported a massive loss on every electric 

vehicle sold (CNN) 

48. BEV and Carbon Fuel Survey (Consumer Reports) 

49. EV and Home Charger Tax Credits 

50. Fed Cuts Rates by 50 bps (WSJ) 

51. CME Group Fed Watch Tool 

52. Q3 EV Sales Hit Record High as EV Leases Extend 

Their Share 

53. Consumer Confidence Index 

54. Tesla Model 3 Redesign 

55. Bloomberg 

DISCLAIMER 

Henry Fund reports are created by graduate students in 
the Applied Securities Management program at the 
University of Iowa’s Tippie College of Business. These 
reports provide potential employers and other interested 
parties an example of the analytical skills, investment 
knowledge, and communication abilities of our students. 
Henry Fund analysts are not registered investment 
advisors, brokers or licensed financial professionals. The 
investment opinion contained in this report does not 
represent an offer or solicitation to buy or sell any of the 
aforementioned securities. Unless otherwise noted, facts 
and figures included in this report are from publicly 
available sources. This report is not a complete 
compilation of data, and its accuracy is not guaranteed. 
From time to time, the University of Iowa, its faculty, staff, 
students, or the Henry Fund may hold an investment 
position in the companies mentioned in this report. 
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https://ir.nio.com/
https://rivian.com/investors
https://ir.lucidmotors.com/
https://shareholder.ford.com/Investors/Home/default.aspx
https://investor.gm.com/
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https://www.wsj.com/business/autos/volkswagen-to-invest-up-to-5-billion-into-ev-maker-rivian-8c121825
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https://www.volkswagen-group.com/en/investors-15766
https://global.toyota/en/ir/
https://www.thestreet.com/electric-vehicles/toyota-betting-cars-people-buy
https://www.thestreet.com/electric-vehicles/toyota-betting-cars-people-buy
https://www.cnn.com/2024/04/24/business/ford-earnings-ev-losses/index.html
https://www.cnn.com/2024/04/24/business/ford-earnings-ev-losses/index.html
https://article.images.consumerreports.org/image/upload/v1701451301/prod/content/dam/surveys/Consumer_Reports_BEV_LCF_National_June_July_2023.pdf
https://www.energy.gov/save/electric-vehicles%23:~:text=Tax%20credits%20up%20to%20%247%2C500,storage%2C%20each%20up%20to%20%241%2C000
https://www.wsj.com/economy/central-banking/fed-cuts-rates-by-half-percentage-point-03566d82
https://www.cmegroup.com/markets/interest-rates/cme-fedwatch-tool.html
https://finance.yahoo.com/news/q3-ev-sales-hit-record-121700369.html
https://finance.yahoo.com/news/q3-ev-sales-hit-record-121700369.html
https://www.conference-board.org/topics/consumer-confidence
https://www.motortrend.com/features/new-tesla-model-3-vs-old-tesla-model-3-side-by-side/


  
 

 
 

 



  
 

 
 

 

  



  
 

 
 

 

  



  
 

 
 

 

 



  
 

 
 

  



  
 

 
 

 

  



  
 

 
 

 

  



  
 

 
 

 



  
 

 
 

 

  



  
 

 
 

 

  



  
 

 
 

 

  



  
 

 
 

 

 

  



  
 

 
 

 

  



  
 

 
 

 

  



  
 

 
 

 

 

 

  



  
 

 
 

 

 

  



  
 

 
 

 


